Day 4: Call Recruit Leads!

Remember....
--You will not get results, if you don’t ask!

--Ask for help...

“Hi Sue this is Kelly with Tupperware! Are you enjoying your summer? The

reason | am calling is | am trying to grow my team and promote to
(manager/star manager/DIQ, etc.) and | was asked who | would love to

have on my team. | started thinking about some past hosts and customers, you
were the first person | thought of! You obviously love the product and you would
be a great addition to my team. | would really love the opportunity to sit down
and tell you more about it...how does this Thursday sound? Say around 6:30?
Okay see you then.”

--Call those who have shown interest in the past, maybe that time was not right
for them and their situation has changed now.

--Call someone who you got their name from someone else. A friend of a friend
who may need the extra income or loves Tupperware.

--Make a list of friends or family.
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